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definite goal of getting a promotion and earning more money. He strongly 
believed in his potential and was confident about deserving a higher-paid 
position. Yet, every time there was an opportunity for a promotion, Jim 
was disregarded. He just didn’t know what to do. 

 ASKING FOR: promotion to earn more money

Nothing wrong with that. But beware. To get his promotion, Jim gave a 
lot of his time and energy. He worked a lot on his own to prove his compe-
tence and create results. He treated his colleagues with condescension and 
let his superiors take advantage of his inability to say no. 

 UNDERLYING ENERGY AND INTENT: isolation, distance,   
 low self-esteem, hostility, exasperation, submission 
 RECEIVING: no social life, misery, stress, overwork, dislike,   
 indifference, confusion, unfulfillment, little recognition, disrespect

After a bit of time, when we explored his life, the whole of it rather than 
just his career, his emotions rather than his goals; it became clear that Jim 
was feeling “incompetent, ashamed and lonely”... in his personal life. He 
believed that money and the status of a promotion would change how he 
feels about himself and make his friends respect him and girls like him.

 WANT: competence, pride and bonding

What Jim wanted, what he was asking for and his underlying energy and 
intent were completely misaligned. 

For competence, pride and bonding to come to his personal life, Jim need-
ed to give much more time and energy to developing new relationships, 
deepening existing friendships and connecting with himself. With new-
found self-awareness, Jim started to open up, going to parties, catching up 
with friends while still doing very well at his same job. He took up swim-
ming again, which he loved as a child and took up salsa dancing, which 
he always thought about. Before he knew it, he started feeling really good 
about himself; and this transpired in his relationships in his personal life 
and his professional life. 

 WANT: competence, pride and bonding 
 ASKING FOR: competence, pride and bonding 
 UNDERLYING ENERGY AND INTENT: connection, warmth,  

 high self-esteem, enthusiasm, assertion 
 RECEIVING: full social life, close friendships, joy, inner-peace,   
 fulfillment, respect, healthy lifestyle, pride, competence, bonding.

Once he made sure his underlying energy and intent were aligned with 
what he really wanted, he was naturally asking for what he wanted and 
receiving what he wanted. Jim got what money would not have bought 
him. He even forgot about getting a promotion and felt very happy at 
work. About 8 months after our coaching relationship, Jim wrote to me to 
say that he had been offered a job thanks to a friend he met at a salsa class. 
Although he hadn’t found a girlfriend yet, he was comfortable dating and 
his relationships with women were very healthy.

Each one of us is a unique combination of thoughts and emotions, and although 
it may seem counterintuitive, the way to a wealthy life may not be to earn a lot of 
money. As we have seen, money may not bring you wealth. Money is a price tag; 
wealth is priceless. If you want wealth, don’t make money your primary target. 
What money cannot buy, you can work on from this second. Your results will be 
more than money and more than what money can buy.

PAYINg IT fORWARd: THE fUTURE IS NOW

MAkING A LIvING AND MAkING A LIFE: ExTRA-ORDINARY MODELS OF 
hAPPINESS

I’ve had a dream since I was a child, soon after my first public speech3. It’s a dream 
that goes something like this:

Every human being that is born on this planet is born within a nurturing 
system where their basic survival is a given and all that is left for this human 
being to do is to tap into their heart-rooted energy and express their Self to cre-
ate value in service to the world.

I remember my mum giving me money to go buy food and essentials. I 
knew that money didn’t grow on trees and that you had to be selective as 
to what to exchange it with, i.e. get food and essentials rather than a brand 
new mountain bike. I also knew that this food and these essentials were, 
well, essential for us to eat, stay alive and so for me to be able to play hand-

3   The speech that made me wonder about how to make visions come true, see the Manifestation     
    chapter 11
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